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Jim Dixon is the vice president of energy services for Valhalla, New York based 
ConEdison Solutions which is a leading energy services company that provides 
competitive electricity, renewable energy, sustainability services, and cost-effective 
energy solutions for commercial, industrial, residential, and government customers.  Mr. 
Dixon leads a nation-wide team of 100 technical experts delivering energy efficiency 
projects for a wide variety of customers including the Federal GSA, Miami-Dade County, 
Simon Properties, and the USPS.   
  
Mr. Dixon also served as ConEdison Solutions' general counsel and as an attorney in 
ConEdison's utility Law Department's Nuclear Regulatory and Commercial Litigation 
sections. He also held various technical positions in the utility's Construction, 
Engineering and System Operations Departments and is a graduate of ConEdison's 
Management Intern Program. 
 
He is currently vice chairman of the National Association of Energy Services Companies 
(NAESCO), which is the leading industry trade organization that promotes energy 
efficiency with over 70 member companies. He is a member of ACC and the New York 
State Bar Association. Mr. Dixon is a retired US Army Reserve Major and very active in 
his local community, having served as president of the Ardsley Little League and co-
founder of a local CYO basketball program.   
 
Mr. Dixon received his degree from Manhattan College and his JD from New York Law 
School and is an honor graduate of the Army Engineer School. 
 
Carolyn Shellman 
 
Carolyn E. Shellman is the executive vice president and general counsel of CPS Energy 
in San Antonio, TX, the second largest municipally-owned electric and gas utility in the 
United States. She also serves as CPS Energy's chief compliance office and as secretary 
to the board of trustees.   
 
Prior to joining CPS Energy , Ms. Shellman had the position of vice president and 
general counsel for the Electric Reliability Council of Texas (ERCOT) in Austin. She has 
also been a partner in two law firms in Texas with an energy practice focusing on electric 
utility regulatory and business matters.   
 
She is a member of the San Antonio chapter of Inns of Court and the International 
Women's Forum and is an alumnae of Leadership Texas.   
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Clinton Vince is the chair of SNR Denton's Global Energy Practice. He is widely 
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Prior to joining Sonnenschein, Mr. Vince was the managing partner of the Washington, 
DC office of Sullivan & Worcester LLP, where he was also director of the firm's Energy 
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and Hand, where he was the founder and chair of the firm's Energy and Environmental 
Practice Group.    
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for the District of Columbia, US District Court for the Eastern District of New York, US 
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had an extraordinarily high success rate. 
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Ten Legal Issues Associated with 
 Lowering Your Energy Costs 

Clint Vince – SNR Denton LLP 
Stuart A. Caplan – SNR Denton LLP 
Carolyn Shellman – CPS Energy 
Jim Dixon – ConEdison Solutions 

1. Cost Impacts for the Electric and Gas 
Industries 
What impacts the cost of the electricity and natural gas we pay for? 
•  Direct Costs 

–  Raw Materials Prices (Coal, Natural Gas Etc…) 
–  Overhead / Operating Costs 
–  Transmission Costs / Constraints 
–  Regulatory Costs 

•  Indirect Costs 
–  Potential carbon legislation 
–  Outside pressure for increased renewable generation 
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2. Regulatory  
Jurisdiction 
FERC v. State 

2. Regulatory 
Jurisdiction 
What are the 
responsibilities for various 
regulatory bodies?  
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2. State & Federal Jurisdictional Constructs –  
Market Structure 

Generator Transmission 

Energy Service 

Company (ESCO)  

Industrial Plant (End User) 

3. Retail Competition 
Overview 

Source: KEMA Incorporated 

Retail Competition and Energy Service Companies  
In areas that allow retail competition (see map) Energy Service Companies 
(ESCOs) can provide significant savings compared to the incumbent utility for 
a variety of reasons: 

1. Cost savings as a result of lower ESCO operating expense compared 
with utility 

•  Example: If an electric utility locked into a natural gas purchasing 
agreement in 2006 at $10, an ESCO paying current $4 natural gas 
prices could easily undercut the utility saving the company money. 

2. Cost Savings as a result of aggregating services 
•  ESCOs also provide aggregating services, enabling them to 
negotiate below retail electricity prices and passing on savings to 
companies in the aggregated bundle.  

Information about qualified ESCOs can be found at the Department of Energy 
Website or at their industry group website at www.naesco.org 
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3. Retail Competition 
Market Geography 

Source: KEMA Incorporated 

3. Retail Competition 
Commodity Pricing  
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4. Conservation & Energy Efficiency 
Overview 

–  “First Fuel” in the stack of initiatives that reduce carbon and 
other green house gas emissions. 

–  Energy Efficiency work includes: 
•  installing new energy-efficient equipment; 
•  helping a facility better control existing equipment; 
•  introducing or re-commissioning energy management 

systems; 
•  or deploying new technology. 

–  the goal of energy efficiency is to reduce energy 
consumption, lower operating costs, and decrease the 
impact of the operation o n the environment. 

4. Conservation & Energy Efficiency 
ESCOs and Other Major Players  

–  Energy efficiency work can be done by:  
•  engineering companies; 
•  architectural firms; 
•  general contractors; 
•  most often is performed by Energy Services Companies 

(ESCOs) that provide full service (audit to design to 
construction to commissioning to monitoring and verification to 
O&M).   

–  An ESCO, is a business that develops, installs, and 
arranges financing for projects designed to improve the 
energy efficiency and maintenance costs for facilities 
generally over a seven to twenty year time period. 
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4. Conservation & Energy Efficiency 
Example: CPS Energy  

Source: CPS Energy 

•  Overview: In 2003 CPS Energy  
implemented a full scale energy  
efficiency program that has  
resulted in combined savings of  
over 110MW since its inception 

Cumulative MW Reduction from  
Energy Efficiency Programs  

4. Conservation & Energy Efficiency 
Example: CPS Energy  

•  Energy Efficiency Program Overview 
• Residential Programs 

• Air Conditioner Rebates 
• Air Flow Performance Rebates 
• CFL Instant Rebates 
• Home Efficiency Rebates 
• Peak Saver Thermostats 
•  Wash Right 
• Low-Income Weatherization 

• Solar Energy Programs  
• Photovoltaic Program 
• Solar Hot Water Rebates 

• Commercial Programs 
• Lighting Retrofit Programs 
• Cool Roof Program 
• HVAC Program 
• Window Coating Program  
• Efficient Motor Program 
• Lean Clean Energy Program 
• Custom Measures 
• Commercial Demand Response 

• Other Energy Efficiency Activities 
• Advanced Metering Initiative 
• Home Area Networks 
• Tree Planting Program 
• Energy Efficiency Information Distribution 
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5. Contractual Vehicles for Energy Efficiency 
Implementation  
Overview 
•  Numerous methods for contracting services to achieve better energy 

usage: 
–  Design / Build 

•  Agreements that provide for construction improvements by a single contractor.  
•  Financing provided by the customer often using and third party and relying on 

customer’s credit strength 
–  Energy Performance Contracting 

•  Provides customers with energy efficiency, renewable energy, and distributed 
generation measures and guarantees that the savings produced by the project 
will be sufficient to finance full project cost  

This information is proprietary and confidential 14 

5. Contractual Vehicles 
Design / Build Process 

1 

Facility owner solicits 
market surveys from 
Design/ Builder  to 
define scope of work. 

Owner negotiates with 
Design/Builder to design 
project, specify materials, 

and ensure delivery. 

2 3 

Detailed 
Drawings Preliminary  

Drawings 
Construction 

The project is delivered on time 
and within budget with a single 

source being accountable. 
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This information is proprietary and confidential 15 

5. Contractual Vehicles 
Design / Build Benefits  

Preliminary 
Drawings 

BID Detailed 
Drawings 

Construction 

Traditional Method 

Preliminary 
Drawings 

Detailed 
Drawings Construction 

Design/Build Method 

  Better quality 
  Faster delivery 
  Cost savings 
  Reduced risk 

  Singular accountability 
  Decreased administration 
  Virtual elimination of litigation claims 

This information is proprietary and confidential 16 

5. Contractual Vehicles 
EPSC Process  

Opportunities for upgrades  and 
areas for energy performance 
improvement are identified. 

A customized plan detailing 
specific energy initiatives, 
savings and implementation 
costs is submitted. 

1 Initial Energy 
Inspection 

Project 
Implementation 

A project schedule is developed that 
includes integrated engineering, design 
and system-wide testing to ensure 
specifications are met. 

Operations and engineering 
services are coordinated to verify 
energy performance. 

2 Investment 
Grade Audit (IGA) 3 Project 

Implementation 

4 On-Going 
Measurement  
& Monitoring 
(optional) 

5 Savings 
Reconciliation 
& Guarantee 
(optional) 

Annual validation reports 
detailing cumulative energy 
and cost savings. 
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This information is proprietary and confidential 17 

5. Contractual Vehicles 
EPSC Benefits  
  Upgraded/improved energy infrastructure; 
  Reduced operating, utility and capital costs; 
  Enhanced equipment reliability and performance; and 
  Environmentally-friendly and sustainable work place. 

6. Rebates & Incentives for Energy Efficiency Projects 
Federal Incentives 

•  Costs associated with energy efficiency and renewable 
energy projects can often times be offset by: 
–  Federal Incentives: 

•  Stimulus Funding 
–  Weatherization grants 
–  Energy Star Program 
–  Manufacturing Tax Credit 
–  HomeStar 
–  Tax Credits for Energy Efficiency Measures IRS Section 

179-D 
•  Subsidies for LEED Architecture 
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6. Rebates & Incentives  
for Energy Efficiency 
Projects 
State Incentives 
•  Many energy efficiency 

rebates and incentives at 
the state level.  

•  www.dsireusa.com is 
comprehensive resource 
for all state and federal 
energy efficiency and 
renewable energy rebates 
and incentives  

7. Demand Response 
•  Overview: mechanisms to manage customer consumption of electricity 

in response to supply conditions. Examples include: 
–  Real Time Pricing Tariffs 
–  Load Curtailment Programs 
–  Voluntary Demand Response Programs 
–  Demand Bidding Programs  
–  Direct Load Control Programs 
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8. Power Supply Contract Negotiation 
•  Negotiating Price Lock-Ins in Current Supply Contracts 

–  Negotiating Contract Agreements where company is charged an agreed upon price for 
a set time period to protect against market fluctuations.  

•  Negotiating Power Supply Contracts Using Electricity Price as a 
Derivative: 

–  Contract agreement where a price floor and collar are set and a third party agrees to 
pay difference if electricity prices rise above the collar. The third party receives a 
premium if electricity prices fall below the floor.  

–  Third parties in these cases would be financial institutions that have trading desks for 
large companies. ESCOs with financial affiliates would be ideal for smaller 
corporations.   

•  Negotiating Power Supply Contracts Using Other Derivatives: 
–  In certain cases, if external price levels such as commodities determine the profitability 

of an operation, power supply contracts can be negotiated so that electricity prices 
fluctuate in accordance with specific commodity prices levels. Relevant commodities 
could range from those used to generate power such as natural gas to commodities 
that determine company revenue 

•  Example - Ormat Technologies Aluminum Smelting Facility 

9. On-Site Generation 
•  On-Site Generation Overview: 

–  On site generation using conventional sources such as natural gas avoids capacity and 
commodity related charges associated with purchasing baseload power from a utility. 
Cogeneration in these facilities, for example using the steam waste from electricity 
production for heating can further cut down on energy costs.  

–  Can also generate with onsite renewables such as wind or photovoltaics. Production 
and Investment Tax Credits available for onsite renewable generation builds.  

•  Economics often work for “Industrial Scale” size of projects. 
–  1 MW to 10 MW in size 
–  Meets demands of larger resort, commercial office complexes, computer warehouses 
–  Couple commitment with “Power Purchase Agreement”  for span of 10 years or more 

•  Pricing per kw competitive  
•  Can be used as grid support, in appropriate circumstances 
•  Can be build/own/operate, or more complex structure 
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10. Climate Change 
Overview 
•  Overview 

–  Awareness emissions associated with climate change has brought various 
changes to the energy sector to date. These include: 

•  State Renewable Portfolio Standards (see map) 
•  NOx and SO2 trading schemes 
•  Voluntary Carbon Markets (US) 
•  Cap and Trade Systems (EU) 
•  Increased awareness of the environmental costs of energy generation 

–  What this means for you 
•  Whether it is through EPA regulation or a federal climate policy, 

eventually electricity produced using high emission fuels is going to 
start costing you more 

–  Status of Federal Climate Change Legislation 
•  Please see course materials  

10. Climate Change 
Renewable Portfolio Standards  
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The Fundamentals of  
Energy Savings Performance Contracting 
Dale L. Hahs, President, Energy Services Coalition 
 

 
Energy Savings Performance Contracting (ESPC) continues to grow in acceptance and utilization 

among public building owners and operators (clients) across the nation.   Yet the concept suffers 

from a lack of fundamental clarity regarding the very principals that created the industry and 
under which successful projects thrive.  This appears to be due to the variety of ways providers 

and users alike implement projects that they call Energy Saving Performance Contracts.  This 
briefing paper is intended to address the very heart of those principles and provide the reader 

with an understanding of the purpose and benefit of this burgeoning industry. 

 
The U.S. Department of Energy defines ESPC as “The use of guaranteed savings from the 

maintenance and operations budget (utilities) as capital to make needed upgrades and 
modernizations to your building environmental systems, financed over a specified period of time.” 

 
Origins 

Energy savings performance contracting originated in the late 1970s as a means for electric utility 

companies in the northeastern United States to invest in consumption efficiency.  This was in 
response to  the Public Utility Commissions desire  to optimize existing utility supply as a 

condition to approving new energy generation projects. 
 

Providing a contractual vehicle that would promote the replacement of inefficient energy 

consuming devices and systems with new and more efficient technologies was key to this drive 
for consumer efficiency.  Regulators required that this proposed efficiency be validated by 

scientific methodology so that the utility companies could prove that these efficiency efforts had 
tangible, measurable and reportable benefits.  When the efforts of efficiency could be 

demonstrated, quantified and weighed against observed growth, then and only then could the 
need for new generation resources be justified. 

 

The utilities provided financial incentives to promote the uptake of efficiency to meet their goals, 
and still clients remained skeptical that their investments in energy upgrades would be a sound 

investment.     
 

At the same time, the nation was in an economic stranglehold under the Arab Oil Embargo which 

limited the supply of petroleum resources.  Gasoline pump prices skyrocketed along with the 
costs for petroleum fueled electric generation which was far more prevalent then, than today. 

Faced with rising energy costs, considerable technical skepticism and a regulatory need to grow 
efficiency to supplant energy generation investments and costs, clients began to clamor for proof 

that the claims of efficiency were in fact worthy of the investment they required. 

 
A group of providers were so confident in the technological advancements of their products and 

services and their ability to demonstrate and validate the energy consumption reductions from 
these retrofits that they were willing to write a contractual guarantee.  These guarantees were 

supported by the fundamental that if the savings were not able to be delivered as promised, a 
check would be provided to the client to cover the shortfall.  Still, clients were challenged to 

realize the considerable return from the capital investment into these technological innovations.   

So confident were the providers that they agreed to enter into shared savings agreements that 
outlined payment to the provider only from the realized and validated savings demonstrated on 

the utility bills along with any justifiable base-line modifications.  This concept of sharing the 
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savings further increased the shedding of the risk of performance for the clients by tethering 

repayment for the capital improvement to the provider, to the realized savings on the energy bill. 
 

These so called “shared savings” contracts however created extraordinary contingent liabilities on 
the financials of the providers and effectively choked off the growth of the industry.  In addition, 

this concept created the unintended consequence of pitting the client and the provider against 

one another wrangling for savings instead of working together to achieve a common and 
projected goal. Much of the focus of this work at the time, as it is today, is within public sector 

facilities where budgets are fundamentally fixed but more importantly occupancy is stable and 
reliable.  These public entities are known to be minimum credit risks.  The Public Market Sector 

most commonly known as MUSH (Municipal and State Governments, Universities and Colleges, K-
12 schools and hospitals) comprised 69 percent of the 2008 revenues of the Energy Services 

Companies surveyed1. (Energy Services Companies (ESCOs) are defined as “business that 

develops, installs, and arranges financing projects designed to improve the energy efficiency and 
maintenance costs for facilities over a seven to 20 year time period.”).  A business solution was 

needed that bridged the gap between risk aversion and the availability of upfront capital to fund 
the improvements. 

 

Evolving Financial Structure 
To provide the capital source for project implementation and carry the principal until the energy 

savings from the implemented devices and systems could repay the investment, financial industry 
experts began to offer Tax Exempt Municipal Leases as an appropriate financing strategy.  By 

providing an escrow account to allow construction draws for work approved and completed and 
still offering a very aggressive rate structure, municipal leases became the financial mechanism of 

choice for public sector projects.  The nexus of a credit worthy, stable client, reliable payments 

from the energy savings of the project backed by a guarantee of energy savings performance by 
the provider and supported by scientific measurement and reported validation made way for 

continued industry growth. 
 

With a funding source in place and a growing list of providers meeting the financial security, 

technical and operational wherewithal to support the contractual guarantee, a marketplace of 
need had met with a solution made to order; complete with a list of benefits that included: 

 
 Single source provider of the engineering, construction and a guarantee of 

performance 

 Comprehensive project development taking into consideration device and system 
interactions and their effect on equipment sizing and savings projections 

 No need for capital dollars or budgeting since the improvements were paid for by 
the utility dollars that they offset (existing operating budgets) 

 Upfront capital to fuel construction funded by financial providers of municipal 
leases 

 Long-term reduction in utility consumption costs 

 Hedge against rising utility bills since devices and systems were now as efficient 
as the technology of the day could provide 

 Reduction in maintenance costs since new systems come with warranties and are 
less likely to need repair than tired and neglected devices and systems they 

replaced 

 Brighter and more comfortable, therefore more productive working and learning 
environments 

                                                 
1
 Lawrence Berkley National Laboratory report A Survey of the U.S. ESCO Industry: Market 

Growth and Development from 2008 to 2011 LBNL-3479E 
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 Considerable improvements in Indoor Air Quality further improving working and 

learning characteristics 
 

 
Seeing the appeal of capital improvements paid for by energy and operational savings, states 

across the nation began to enact enabling legislation to insure that their agencies and units of 

government could participate in these multi-year, alternative procurement financial agreements.   
Legislation was structured  to mirror the very principles on which the industry was founded -- 

that the  facility improvements paid for from the very savings the projects created were protected 
by the guarantee of providers from the private sector who contractually agreed to “cut a check” if 

the savings were not realized. 
 

While the concept may have resulted in boundless growth of an industry, individual providers 

offered individual contracts, concepts and methods to effectively deliver, measure and verify the 
achievement of savings.  There was growing diversity of how to demonstrate the effects of 

changes in utility rates and uses of facilities and spaces and the considerable impact these 
changes could make in the clients ability to track the effectiveness of the projects.  Space 

utilization, occupant density, schedule changes for facility or space use, weather changes, office 

equipment additions and deletions, growing use of computer devices and peripherals even 
constructed additions are just a few of the events or situations that can impact energy, water 

and operational needs significantly. 
 

Innovation and Change in the 90s 
In the early 1990s, it became clear that the patchwork of methodologies to verify energy savings 

had caused considerable skepticism as to whether savings were being realized and resulted in 

slower than projected industry growth.  The need for formalized methodology for savings 
validation prompted the development of the International Performance for Measurement and 

Verification of Protocol.  Even today after multiple revisions, the concepts of Measurement and 
Verification (M & V) remain largely misunderstood by many clients and providers alike.   

 

The Protocol provides an illustration of best practices for different methodologies depending upon 
the needs and wants of the contracting parties.  One common misunderstanding is the 

assumption that one of the defined methodologies within the Protocol should be applied to all of 
the improvements or installed measures; a veritable “one size fits all” concept.   

 

The variety, complexity and sophistication of installed measures should absolutely define the 
most appropriate validation practices.  The M & V protocol and the degree and frequency to 

which each should be employed for individual measures should be dictated by the pragmatic 
analysis of the cost for providing the service and reporting weighed against: 

 
 the savings projections,  

 risk and responsibility of performance,  

 clarity in all assumptions and calculations describing the savings and finally 
 the cost of implementing the measures.  

 
And yet, industry reports typically fall considerably short in actually explaining to clients and 

policymakers the complete picture.   

 
Significant value would come from M & V reports that itemize the conditions, measurements, 

observations, client input, calculations and assumptions that are considered prior to the execution 
of an Energy Savings Performance Contract alongside the post construction measurements, 

observations, and changes that have occurred in the facilities or systems and how they ultimately 
affect energy consumption.  These reports should clearly illustrate the calculations and 
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assumptions that depict what energy consumption would have been in both units and in dollars 

and cents should the work not have been performed.  In this way, conjecture of non-
performance gives way to evidence of success or the contractual remuneration assured by the 

enabling legislation. 
 

Policymakers and stakeholders would do well to understand and embrace the impact provided by 

these projects and ultimately hold the providers accountable in the event of a shortfall in the 
contracted projections.  Until all parties associated with these projects begin to demand and 

subsequently provide the root justification for the very creation of the industry which its 
improvements are paid for by the savings they create, there will continue to be speculation 

warranted, or not, as to the effectiveness of funding energy infrastructure modernization through 
energy savings performance contracting. 

 

ESPC Comes of Age – Infrastructure Modernization and Off-Budget Financing 
In today’s economic climate, it is paramount that we all strive to do more with less.  Yet, some 

would avoid the costs associated with abrogating the risks of performance through a contractual 
guarantee and genuine and verifiable Measurement and Verification, for trust in a manufacturer’s 

colorful brochure’s claims of efficiency and potential savings.  While the information displayed in 

these claims may be true in many situations, there is jeopardy in assuming that the products and 
services will be installed and used in exactly the same fashion, term and time for any particular 

project as was considered appropriate in attracting consumers to buy.  Due to the significant 
shortfall in national revenues, contractors, designers, product manufacturers and consultants are 

hastening to be the provider of choice to deliver energy solutions.  This is particularly true if they 
can avoid the barriers to market entry of: 

 

 financial security,  
 energy expertise, 

 the capabilities and methodologies to prove that the savings projected are 
realized and remain persistent for the term of the payback period and  

 the implementation savvy required to stand behind comprehensive solutions with 

a written guarantee. 
 

Citing one of ESPC’s identified best practices, a well-planned and orchestrated team should 
evolve so that all parties understand and proclaim responsibilities associated with effective 

maintenance and operating practices of the newly installed devices and systems.  These 

assignments of responsibilities should withstand the comparison to the assumptions made in the 
original savings projections.  In the simplest of examples, it is not uncommon to see dirty air 

filters on relatively new energy efficient HVAC systems virtually blocking air movement.  And 
while it might be hard to imagine the impact of one filter in one device, these are generally small 

clues to a more systemic concern regarding the maintenance of systems the lack of which can 
affect their operational efficiency.  Still more common is the correlation between sites that have 

not effectively created and upheld a responsibility matrix for energy strategies and system 

monitoring and upkeep and the accusation of poorly performing projects and unrealized savings. 
 

When clients and providers are working in tandem to insure that activities and strategies are 
maximized to meet the highest levels of efficient operation, then the science of effective design 

and measurement to validate projections prevail and efficiency as a supply source can become a 

reality.  Clients are rewarded with new equipment and systems.  Personnel are trained and 
therefore updated in their ability to provide tangible services to the sites they so diligently 

manage, and the onsite concerns diminish or lessen considerably.  Spaces become more 
productive working and learning environments, property values are enhanced through the 

elimination of long overdue deferred maintenance concerns, and emergency repairs and 
extraordinary costs are avoided.   
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Additionally, real jobs are created in the manufacturing and installation of equipment and 

systems.  In turn, this benefits society by restoring personal savings and returning to the 
disposable income spending that drives our economic engine and financially fortifies the revenues 

that support our essential community services. 
 

Today, ESPC commonly includes aspects of renewable energy generation and has grown beyond 

buildings to include energy and water consumers like street lights and traffic signals, asphalt 
plants, water and wastewater facilities and landfill gas management to mention just a few.  With 

literally billions of dollars of improvements suited to this model, viable examples of statewide 
programs are being developed that pay for themselves and the resources to manage them.  Data 

systems are evolving to manage complete inventories of facilities and systems to measure and 
monitor effective energy utilization.  And training programs are being developed to assist 

program implementers with reliable and proven management strategies to insure only the 

highest quality projects result from this business model where value is determined by life-cycle 
investment returns, designed, installed and backed by a contractual guarantee. 

 
Over time the industry has produced a vast amount of resources documenting the best practices1 

and the remarkable achievements that have resulted from well managed programs and projects 

using Energy Savings Performance Contracting.  The industry continues to grow at an astounding 
rate and why not?  What other industry or practice can boast the potential to:  

 
 modernize our energy and water consuming systems and facilities,  

 eliminate our staggering deferred maintenance obligation,  
 reduce our long-term energy consumption and maintenance issues, 

 impact national security by reducing our dependence on petroleum imports  

 provide environmental stewardship in the reduction of our use of natural 
resources and  

 incite economic development  
 

All this accomplished from the very utility bill budgets annually established and approved without 

regard to the hidden cost and waste of inefficiency.  Substantial benefits with no more financial 
commitment, no more taxpayer obligation than that required to continue to pay the utility bill 

year after year. 
 

That’s doing all we can with what we’ve got.  That’s providing American know-how to the 

problems we face.  That’s Energy Savings Performance Contracting. 
 

 
For more information on Energy Savings Performance Contracting, industry best practices, 

creating self-sustaining programs and projects, see the Energy Services Coalition  
@ www.energyservicescoalition.org or contact us at info@energyservicescoalition.org. 

                                                 
1
 http://energyservicescoalition.org/espc/tools/index.html  
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Extras from ACC 
 
We are providing you with an index of all our InfoPAKs, Leading Practices Profiles, 
QuickCounsels and Top Tens, by substantive areas. We have also indexed for you those 
resources that are applicable to Canada and Europe.  
 
Click on the link to index above or visit http://www.acc.com/annualmeetingextras. 
  
The resources listed are just the tip of the iceberg!  We have many more, including 
ACC Docket articles, sample forms and policies, and webcasts at 
http://www.acc.com/LegalResources. 
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